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Abstract

The purpose of this research was to examine the influence of perceived value, which
consists of perceived utilitarian value, perceived hedonic value, and perceived social value, on
repurchase intention through TikTok live streaming. A sample consisted of 364 customers who
had previously purchased products through TikTok live streaming. Data were gathered by the
online questionnaire and analyzed by frequency, percentage, mean, standard deviation, and

multiple regression analysis. The results indicated that both perceived hedonic value and
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perceived social value had a significant direct influence on the intention of repurchasing, but
perceived utilitarian value did not have a significant influence on repurchase intention in the
TikTok live streaming context. That is, consumers of TikTok live streaming are more focused on
entertainment or emotional value than on the functions or benefits of watching live streaming.
Additionally, the result also found that perceived social value had the strongest predictive power
of repurchase intention. This result highlights the importance of continuing to investigate
perceived social value in the context of e-commerce live streaming in a country with a high

collectivist culture, such as Thailand.

Keywords: Perceived Value, Perceived Utilitarian Value, Perceived Hedonic Value, Perceived Social

Value, Repurchase Intention
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Budnmsedndfifntulyl laodunisuaumaumdeddidnmseiindgUuuusafufudnuae naiiaueiay
nsldneuwuuBealnil niefiSendn “Live-stream shopping” %38 “Live shopping” (Wu & Huang,
2023; Zhen & Yuanfeng, 2024) usna1ni dmuinunanrosunsiadaniufisfilasuanudouwuuiig
nsglaneannlulsemelnenasSaiuultiulntudey 9 g TikTok (laesn U%‘m%’ﬂﬁaqa, LEaLEY
flun wavwdnn lveavung, 2568) Sudunuiimesgedlunisinuseseanisiseluusunmsian

An3uIe F9INNITNUMIITTUNTTU WU N155U3AMAT (Perceived value) d8nEwadongAnssunis
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AuAriuunanesulaiassuile (Rani et al, 2023; Wu & Huang, 2023) lnenissuiamelasuniseeusy
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UsednSnn (Zhang et al., 2024b) wenanil MsFuiAudaeauiinsussiliuinuaiveduslnaidl
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snaulateveuuslnalugaidvia (Zhen & Yuanfeng, 2024)
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AuAvaIRUSInAlaeTIN unuiiszAnwlidnasluluwdazifveanissusnman (Gan & Wang, 2017;

Rani et al., 2023) wenani Tuusunveanisladansuiainaviiudnyianizdnsnaveansuinnas
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as3aUseleviuarMIsuiAuANTgunezAangAnsIun1sPevesuslnaminty (Wu & Huang, 2023)
naliiAnANuasdnivINIgin NTIATIEINISTUIAMANTRTTIUSElTULasNTSUTAMATgUYSUY
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rATEUARIIBTesaaIiAN3 luLS UnvasnanesulaflanIuiiseenady TikTok lavselal (Wang & Oh,
2023) uona1n{l Wang and Oh (2023) fawuziniinfinin nsdnwinissuiauadndudemsivaey
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ANuiladnsnafiuandaiuluusar izl Iiuinisunannesunig 9 wazdnniseainlaiila
noAnTsuAUslaa Sumsansaimuanagnsiieaieanuliiutsunianmsudsiulawiugdau (Gan &

Wang, 2017)
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e loun nssuinuAndsessaustlevd msuinuaBsgurios waznsudanmmadanmdiil
Svswasioanudslatodiluuiun TikTok lavtanduil Tnsmssuiamuamisdanudagminanfiansandnw
duiuanmsinunounthil fivareaesUssns Usenisusn nmeiteedsidoamsdinmnissugnmanls
asulunniififoiusiudosimednns uasUsznisiiaes luudunveswnduddidnnsoindlaflaniudi
dwdulsemaiiiiansssunguiougs (Collectivist culture) agraulszimalne farandululdinns
SuinmAmsdsanorniAntunneuidnvesiuilng uararuidnterauvadiugunulunsdoniends
16 (Wu & Huang, 2023; Zhen & Yuanfeng, 2024) ins1gluinusssunguilongs dvinavesnguaziinund
unUMuaziTuANgAnsINveIyARALUNGL (Mosunmola et al,, 2019) ftu NsANYINANTTTUIAIA
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AAFILA 9 YomAnSurirdmadenginssunadendefiininmsiuivesiuilnauiazau (uqua
fusnuua uazUnnsal lwevnguade, 2561) Tuusunvesnislaianiuils audnissuivesiuslanay
Wumssudauamanmssurilaaiuis Tasussdiuanusslevitldsuivdunuiiansll (Zhang et al,,
2024a)

LLu'Jﬁﬂﬂ'l'mél‘ﬂﬁ)%a%ﬁ (Repurchase intention)

anualatesdunginssumstefifindus mdsniifuilnairetodud wieluimstusneuudn
(Miao et al, 2022) dw§unisinunlundei auddatesiazdunisindulefiazdodudainunaneds
ooulatlAudnads dude TikTok laflariuis arwdslatetn TaduumnAniiiinnuddyed1sdaionisey
sonvesgsnamdivd8idnnsednd 1dea91nnsdnuigndnduddunuisniinismigndalg
(Choketaworn et al., 2021)

wuAnn13TuiRmAn (Perceived value)

e mavszdulnersmesudlaaiferfulsslniildsuanussaunsallunisdedudui
unaslasulafansufi i oluvasSumlaian I@auﬁamﬁauﬁ’u?ﬁﬁﬁﬁimﬁmahalﬂ (Gan & Wang, 2017;
Zhang et al., 2024b) dwSunsfnuadail ns¥usAuAUSENOUIY 3 fifcieluil

A7 1 n1s3uinmuAnBeessauszlev (Perceived utilitarian value)
n135usAnANTsessalseloviidunissuifaselevdldaoy Ussdnsain aau
dvAInau1e NsUsEndaA1ldane (Rani et al., 2023) Imﬁhuimy'ﬁﬂ%Lﬁm%mﬁummmwﬁagamEN

AuAn Uszandnmuesdud nmsdidausduni uaznisuszndaailtane (Wang & Oh, 2023) #ee1atnyd
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UANYNUY WASIADINBUANBIANNADINTTATUUSEEUNITAlLAaE D 1SUAA2Y (Wang & Oh, 2023)
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Usens léun duilnafiiiussaunsnitedudinuunanvosu TikTok lalasiuisuariiony 18
Buly dslaimsunaussansfiuiuou Fvnanguiegnnlusunsudidagy GPower [fignus
afimindo, Toins andiivs wazqinn unering, 2562) lasmsfinvasaildnsinseionnesdmmens
Ja.deon Statistical test 18y Linear multiple regression: fix model, R2 deviation from zero AMMuA
SvBnavwInnans (Effect size) Wiy 0.15 A1AINNAAIAWAE Y (Alpha) WA .05 wazA18IwIaN1s
yagou (Power) Wity .95 Saufuusviiue iy 3 dauds fdu sunndushegtedusiiduaald
nlusunsudnsagu G*Power fio lidaandt 119 daegs gudegrawuulildanuniazduy (Non-
probability sampling) Aren1stienngusiegawuuyadsy (Accidental sampling)

in3asiioitlélun1sise

wiosdlofldlunside Idun uuuasuamooulatfigniamud uainnisnuniuissunsud
\Readostunisuinuants 3 ffuazaruddlouansgingsy Ussnaude 6 dadsdl dwdl 1 S0
117w 2 9o Fadudnudanseafisatu 1) Ussaunsainnsdedudriu TikTok lavtaniuils uay 2) &

1Y

91gaus 18 YYuly diud 2 Toyaniluvesdnauiuuasunin dara1udiuiu 6 9o lawn e a1y seau

v
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AnuAdsessaUsslevt $1u 4 do UFuussnanns@inuues Gan and Wang (2017) @udi 4 n3¥u3
AuABsguYSos S1u 5 de dawil 5 Msudauamsdsan S1uau 5 do Taswuvaeuniudud 4 uag 5
U5UU59N9NN15AN1783 Zhang et al. (2024b) wazdauil 6 Arwiladesn $1uau 3 9 Usudgeman
MsAnEIwes Miao et al. (2022) Tnpdauii 3 Seduil 6 TdnvazmauLuuIIna@LUszEuAT (Rating
scale) WUU Likert 5 seify dausszdv 1 (liiudheegneds) laufassdu 5 (fufeednede) (auiden fan
oy waviudiunad JuaUseasy, 2562)

ntuthuuuasuawildlunaaedld (Try out) fuyaraiiinuautflndidssiunguiaesie
$1uru 30 Y LlenTadeuALTAlaUYINIY wagthlumAtaudesiy (Reliability) Tngn1syien
duUszansuoarivesasouta (Cronbach’s alpha coefficient) nuin nsusamaBesauszlon]
Wiy 0.840 MsFuIAMANTUYSEY Wity 0.848 MsTuinnAmMdny Wity 0.910 wazALGdladeT
wiru 0.757 anArduszavduoarhusinsoutinremndiuys wuin wuvasunmiauidesiuieme
osannildanudesiusausd 0.7 FulU (Hair et al, 2010) Jeeunsatuwuvaeuauluiiudeyassdld

maiusiusdoya

wuvdeunugnawitugessesulal laun wwdn (Facebook) wax lail (Line) Toyagnifiv
wndlussuwwsuisfouiiguigy w.a. 2568 SIUTIUIULROULUUABUAILLALANITOIATIEN
fi’fagaiﬁv%ﬂ?;u 364 YA 9INNSLAUTIVTIWALNUIERB UL UADUALIT T T IuIANI NG uFeE 97
Funaldnlusunsudidasy GrPower waillunszitelfinietsvosernsduazindnumluniaf
foyasaulatadsd sauedsdinanssduieulinounuuaounudusses (Fusi¥nd auiAsss wazgm
115INY, 2558) uenanil wuvasumuignaslugslituasinguszasdussnmsiide sseznatluns
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AMTIATITRTaUad S UNSANwIASIl Usenausidy 1) adadanssaun Wunisiwsieiainud
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(Frequency) Satay (Percentage) Aads (Mean) LLazdauLﬁadLuummg’m (Standard deviation: S.D.)

aa a

WieaSuiedeyaiiugiuvesngudiedns uay 2) adAdeuunu umslnsesianoeadmman (Multiple

1A

Regression Analysis) Lievinaeudysnavainissuiauandneninundladeginii TikTok laflansuil

NAN1599Y

v o

dayanaluvasdnauuuugaunil

Y

dneuwuudounindui 364 au dwlvadunandgs Sruau 223 au (61.3%) mqmé"a 219
sedunsnwegluseduuSagns 91uau 315 Au (86.5%) WutiniSeu/infinw Srusu 333 A (91.5%)
fi576/lE@n31 10,000 UM 11U 265 AL (72.8%) LLasdauMaﬁaauﬁ’whu TikTok lawansuia 3-a ade
foLoU $1UIU 140 AL (38.5%) S0%a3AD 1-2 ASsraliow 11 126 AL (34.6%)

nsedauAtaainMuLUsUsILinineIn3SnsTafiuiioudu (Common method variance:
CMV)

Lﬁaﬁmﬂmiﬁﬂwﬂuﬂ%ﬁiﬁu%aﬂaﬁwLLuuaaumw\nﬂQ’maUL‘Wmﬂwﬁsnuaﬂuna%ﬁmﬁ’u
e?faawdaslﬁtﬁﬂﬁf,ymmmﬂmwmmiumsaﬁﬂiwwamaﬂmmmiﬂimmnﬁ%'mii’m (pusTnu vhugalsal,
2560) FwrpamagauAl CMV nauatiun1sinseianuduiussenineiulsiasnsmaaauauufgIume
78 Harman’s single factor test lnanisudaAaiuyndelusuuasun1uiin1snageuluy Un-rotated
exploratory factor analysis Wielilel 1 factor snauiilléidaadian Total variance for a single factor
3Ly 50% (Podsakoff et al., 2003) HaN1SIATIEI WUIN A1 Total variance TAWANNU 41.65% Lanain
miﬁmsnﬂ%ﬂﬁl@jdaTﬁLﬁm{]zgmm'1:uﬁm‘wam’[umiaﬁﬂswwamﬂﬂ’;’mLLﬂiUiqwaﬁ%mii’m

NANIIAATIZHANURUNUSTZNI9RUUS

MsIATwRAuduiugsewinesaudsludui Sinseid o AduUssans anduiusveaiieddu

wensavdeudymnniziudunsadimeg (Multicollinearity) Fanan153iAT1eiuanlanm1sem 1

M19199 1 Aade drudsauunnngiu AANauRUEsEnINeduls A1 VIF uagean Tolerance

fials | Mean | S.D. PUV PHV PSV RPI VIF | Tolerance
PUV 4308 | 0.505 1.00 1.902 0.526
PHV 4342 | 0.509 | 0.648%* | 1.00 2.321 0.431
PSV 4.352 | 0.484 | 0.623** | 0.706*** |  1.00 2.200 0.454
RPI 4.356 | 0.549 | 0.539%** | 0.655%** | 0.680** | 1.00 - -

v '

v

wugin: = dodAgynneadiafisydu .001; PUV fie n1sfuinuABeessauselevi, PHY Ao nssuiamAndaunios,

PSV Al n135uinmANTadsay, RPI fia Aruasladed
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NANT97 1 wandliiiug anuduiussevninadauusiiinegsening 0.539-0.706 Telaififuuse

Tofieduusavsanduiudgendt 080 uenanil d1fia1sane VIF (Variance inflation facton) dsiidneg
589 1.902-2.321 wawe Tolerance lenagsewing 0.431-0.526 wandlsiifiuinvisaosanoglunaeid
gousuld 1ilennan VIF mamnﬁmﬂiﬁmﬁmﬂﬁ 10 wazdlA1 Tolerance 11nn31 0.1 (Hair et al., 2010)
Fau e ansananduuszAns andustus A1 VIF uazen Tolerance anansaazulddn dauusiildlu
nsAnwassilifeanuduiustuessevinduusdasy fafu nsfnwassdfadiidunisieee
annosdmyauienaaouauigiulutunouialy

NANSNATDUANUAFIU

wamsnaaevauufgiuluadsiliunmedeudvinavesmsiuiauaaudfifdsonnudila
Fodu1u TikTok lavanduils Tngldmstiesevianaosdmaa dmansinmeiuandlddmmed 2

LATAISIN 3

M13197 2 HaN1IVAFUBNSNATeINITTUIANANTneAuATlateY 1Y TikTok ladanTuds lngld

NMTLATIZVInANRELTINYIAN

Model Sum of df Mean F Sig.
Squares Square
Regression 57.545 3 19.182 133.545%** 0.000
Residual 51.708 360 0.144
Total 109.254 363

o o

nungwe: > dladdyneatiansedu 001

'
1% | aaa

NNA1397 2 wansanuuusyslunsnensalnsiuiauaniidninasenunslador i

TikTok laWansufls Fawan153tas189i WU Aradanageuen Wiy 133.545 wazal Sig. iRy .000

¥ = o Y Ia o

wanslifiiudn dudsnisduinauandeessadsslond nssudnuadsgunios wasnisiuinuadedany

o o a 1Y

aunsaeduteanuasladedilaesdidedAgnadfnszau 001

' o
v Ioaa v
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