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Abstract

This research paper aimed to examine the influence of perceived product
value, trust, and perceived risk on repurchase intention for online products via
the TikTok application among consumers in Li District, Lamphun Province. A
quantitative research method was applied by collecting data from 384
consumers who had previously purchased online products through TikTok using
a five-point Likert scale online questionnaire. The data were analyzed using
multiple regression analysis.

The results revealed that perceived product value, trust, and perceived
risk had significant positive effects on repurchase intention at the 0.05 level. The
model explained 80.2% of the variance in repurchase intention (R2 = 0.802), with
perceived risk exerting the greatest influence (B = 0.386), followed by trust (B =
0.324) and perceived product value (B = 0.222). The findings indicate that
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consumers in rural areas are more likely to make repeat purchases on TikTok
when they perceive high value, trustworthiness, and transaction security. This
study contributes to a deeper understanding of repurchase behavior within social
commerce environments and provides strategic implications for online
entrepreneurs to enhance consumer trust, reduce perceived risk, and promote
business sustainability in local contexts.

Keywords: perceived product value, trust, perceived risk, repurchase intention,

TikTok application

UNUI

Lﬂi@gﬁaﬁ%ﬁa%’uLﬂﬁauﬁaaLwﬂiuiagmiaumv*iLLasmiﬁamsﬁwmwﬁwﬁmlu
ﬂ’]iL‘U?ﬂlEJ‘LJLL‘U@QEULL‘U‘Uﬂ’ﬁGﬁLﬁu%%mLLﬁ%WQ@ﬂiiM‘UaQE;Uﬁﬂﬂ (Kamkankaew et.al,,
2024) Tnensvndlvedidnnseiing (E-commerce) lananaruromiandnlunisteus
AuALAZUSNNS (Fan et.al., 2025) nsivlnvesmndverudodenusaulan (Social
Commerce) & 11T UNSHAUNEIUTEWI 1A DU B IAULALATNTTUNIIN15AT Ta
Lﬂﬁ'ammaawqaﬂsimaa;;ﬁimasmﬁﬂfaﬁwﬁng Iﬂaﬁgu'%‘lmmmmgum Wiguiiiey
Lardsdedualanieluunanslesiuiiion (Kamkankaew et.al, 2024) A96alnY 89914
seulaunanaiduiiufidfyveinsaseUszaunsainsuslaauuulnuiiuunsian
SN sTLaLazdnY (Wand ndanigyay, 2567) Uﬁﬂﬂgﬂ?iﬂjﬁﬁﬂﬁﬁiﬂi%ﬂaumi

'
Y =Y

neUTuAIUIgnagnsNITRaINgaRIva tnsemgluunanresunidnsinsidulngs

‘o o

oy uaUNAIATuRNfen (TikTok) Fsidsnareiduresmeamdusddguodlanya
UJaqUu

waUndiaduinden (TikTok) Fadunilsluunamesudodsnuiifsninagegn
lﬁﬁwmaéwémﬁmmﬂLLW@@W@%@JLﬁamW;Jﬁ’ut,ﬁﬂﬂgﬁiamqwmiﬂjéaLéﬂmaﬁﬂﬁ (E-
commerce) ﬁﬁ‘d'izﬁﬁ%ﬂ’%@ﬂ (Kamkankaew, Thongyoy & Phonracharnon, 2024)
madadafiiaes TikTok Shop shinguilnaanansosusifleduuasdnauladoduaila
aeluunanosufien Iﬂﬂlﬂ;’ﬂaQWﬁ‘ Shoppertainment 7iNAUKATLAINT UL ILA

N15A1YIELUIR8nY (Putri et.al., 2024) 3d0nnaoIfun1sUAsULUAINGANTINVDI



MIasavenansnIsmudey 91 3 atuil 6 (wgednieu - Suanau 2568) | 497

yuU3lnafinesnsUszaunsainIsed aynuagilonsunisi (Huttayavilaiphan, 2024)
Tumip, Cristy & Simatupang (2025) 52121 TikTok Shop ﬁﬁ@@iﬁaﬁwms%mm’m

(GMV) 171ann11 4.4 Hua uneaasanssud 2022 wasihudluuiulnoganaLi o

&9

v o LY VR
S o

lnaiamgluglinaelens fueenideslanddiuiuglunii 325 auAu Aeluwoundin
uiinfion (TikTok) FaunsidnnanddralnufiudeuisAnveausinalnenonisde
dunooulavesnsdud

pgnelsfinuarudnsavesunanesy TikTok shop lulmAnanlasedsns

[y

wialuladiiieseeusien unduegiudadeddnineyuilnalansnananinunla

Y
[ '

Foduaeaulau lngnizn155u3AMAT (Perceived Value) w3319l (Trust) way

=

U v d‘ . . o d‘ o a &J ’Oj ¥ Q)
Ms3ugAIEes (Perceived Risk) Jadusuusiidnuanginssunisdediveayuslan

(011U AUNTNE WIARS ATULAD WAy ASINT0 6ﬁmwaﬁﬁm'§, 2568) ms%’ugamm
vosguilnaidunszuinnisssidiuamunuanssmnsseloriuagauyuiiinduain
n139 0dund ssznounlsamainunsleaiu deau ensual arwguezdeuly
(Baidoun & Salem, 2024) 1uﬁumz‘ﬁ'mmﬁma%Lﬂuﬂaiﬂﬁwﬁ’aﬁﬂf’maﬂmmﬁ’maLLaz
asarushilalumshganssuesulay leyuslaaneadonumeienuainsa A
Fodny LLazmmmas{azﬁa (Singh, Bhattacharjee & Kajol, 2024) éaumi%’ugmmﬁm
Annealunuueulunssuiuniste wu Anadssaiunisdu anuvaeade way
ﬂmmwﬁuéjﬁamaLﬁuqﬂaﬁﬂGiamm&gﬂﬂ%asgwméﬁim (Hennings, 2010)

Wil pnuseladedn (Repurchase Intention) unalnlunsasiemudnives
auﬂﬁTfl (Customer Loyalty) LLazmmé’q§umaqiﬁﬁﬂuiwwn (Areerob & Pankham,
2023) Inpuilnmazdnduladeduaisaingaiody minduszaunisaidfia A
W@Iﬁ]LLazmmﬁmﬂﬂuﬂmmwﬁuf;ﬁ (NUMTSU SeuUSvITe tay a5y Uuasey,
2565) @dluvFunesunanlasa TkTok fuuauis anuazmnuaznsiidiusay
ysensual Tadefinaniunnemudedanudidy Lﬁawm;;ﬁiﬂﬂi@?%’uéwﬁwamﬂﬂau
wiua 337 videyiiavswaniseoulay (nfluencers) flasnsmundesiunaranaiusdn
Apanan1sde (Islam & Ali khan, 2024) agnslsfiaueuideluuiunuos using
efanda Tnsanglusined Saindmu Fulidnvaseniziunnmannguilanly

WAL BIE DINIDINAMULANA TNV UNTFIAN TAIUSITU WaZAITIUIE09Y 2da



498 | Journal of Interdisciplinary Social Development (JISDIADP) Vol.3 No.6(November-December 2025) &5

satenuilaaluiufidiulsunanvesy TikTok iiiedodunteeulatuinduasis
naiiles MmewminisAnwiadiiiasdnudadonedsinefiusenounenisusamen
aulindlauagnsfuganudssiiamwaneanudsladotvesguilnalusuned
Fandadmuiilefafurenimisesnnnugiaziauouumadanagnslun1 s
wavanaiumndvedidnnsedndlvdarudsbulussdunosdulasameluuiunves

Huslaansdandn

L

3 a v

ﬂﬁ]ﬂizﬁ\‘lﬂﬂa\‘lﬂqi')‘ﬂﬂ
A a a o ¥ ' a w ¥ o ¥ a A
ieAnwdnsnavesnssugamAInanium A1l n15fugANuEd
awananiusslalunisdeduntesulauginiuweundindu TikTok 2ok uIlnaly

g1Lned Jminamu

HUUAFIUNTIY

'3 '
a

H1 M3SugAuARandunldnsnanaaiundlalunisdeduatosulauyiniy

Y

weunaiadu TikTok vewuslaaluduned amindyu

[ v
1 L4

H2 Aanuligladidnsnanemnumalalun1stedun1oaulaud N IULaUNALATY

(%
a o v o

TikTok vewuslaaludned amindyu

'
a

H3 nsfuganuLdgaiidninanenuaslalunisyedunesulaudmiuney

1%
a o v o

NALATY TikTok mamu’%‘[ﬂﬂiuéﬂmaa NG WY

AMINUNIUIIIUNIIU
AUAY LARIBYN

A21UA $19%9 891 (Repurchase Intention) K188 4 LUALUULAZATZUIUNIT

[ 1% (% (% [%
I~ a

andulavewuslnANadodua1mIoUINITANIINYVILIILANTIBNATINENEIN
Iasuuszaunsumslvnanduniuiianelaluasineu (Pandiangan etal., 2021) lng
n1sBeraznaudsszauaNuianelavesyuslnailasuanamnInvesdunn n1s

MUIns wazamanuaveskusun Fanlugnisiinainudnalussezeny el



MIasavenansnIsmudey 91 3 atuil 6 (wgednieu - Suanau 2568) | 499

Thammakuntaree & Lekcharoen (2021) 85 U181 uLfina1 a21uA stad el
WOANIIUNAIN13Y0 (Post-Purchase Behaviour) 7ilasudnswasinanuianela uay

viruaRvedgnaA1diruafldunauaInnsUssulszauntsaluefinueyuslanne

v o
a Y

AUAIMTDUTNITUU Tuveuzdi Areerob & Pankham (2023) F11nsTeguinannnis
fusaunmsuaniyuilnadinondnsumviouinig ddasudvinasndadvaluyaea
wwu yadnam usegsla wasiiruad udedadumsnann 1wy nagvisnsaaLERINsIN
Snwnzvendndumn wararmulanlvuvesdun dadumaniidusanszaudrdalnin

nsinduladetiesnmaiiios nanlagazu Anuaslaedidadunsyuiunisiguilan

Ao aFUAIMIUINSHINAINNYSTAUNSUNtASUAURanela Auln9la waznns

o—

1 v
(% v =

usAuAITA Jeiuadauasulniiaanudnineiusuataznisderilussezrend

(Kamkankaew, Thongyoy & Phonracharnon, 2024)

(Y (4

N133AMANEAN

n5¥usAAAHERsTT (Perceived Product Value) vianefis nsUszidiuiedn
35%@&@U?Iﬂﬂm'amwmfm-{waaﬁugﬂLLamﬁms Tngfasanaudusius smng
aunmitlasuiusiafiansly (slam & Ali Khan, 2024) Mssugamenafiladuiios
nsfnAudeing undunszurunsmedninerfidureu Fafsivetuanuaants
Uszaunisal LLazﬂ’ﬁ%JUj?‘U@ﬂLLG{aBQ?’IﬂaG{aﬁuV;ﬂ (Lv et.al., 2024) ;;U%Imﬁﬂ%gﬁﬂiﬁ
wanfuniauaguienunimuasUsslovuiiladuiuminuuvidonnuneneuiiag
1U 5274 Baidoun & Salem (2024) 85u187 %U'%Iﬂﬂ%(ﬁ]’mﬁuh%amﬂmﬁmﬁamﬁa
iaueRmAgeaadiosusufuauuiinosanu dso19maufissan 1ian A

[

AN WAaLAMULALY TUIULA 910UN FUNTNY NIARS ANTULNIY WAL ASINTAY SUM
WUEYaaANS. (2568) WussuganAlansusanziikagiuegiuusunnsandula

YIUAATYAAR D9AUTENOUAIAYVBINITIUIANAIUTENOUAIEAMAINIUAITIYIY

AMAINNFIAL AUAINIIDITUA ﬂmmmqmmgmmﬂ“@LLazﬂmmmuﬁauh%q

9 9
[ [
o L4

Manuaagnouieruduiusdalssufisusemnwalselosuiininnaglafuiuauu

neeusulavenuilng mssugaamiadadudadvddgindndulminnisindulage
F1 ANUANANDLUTUAKAZNITATIIANNSITUNTINTUIZEZET (Sweeney & Soutar,

2001)



500 | Journal of Interdisciplinary Social Development (JISDIADP) Vol.3 No.6(November-December 2025) &5

Aulinela

' [
=

Awlansla (Trust) Wukwidaiiazveudsrnudaiuvesynnanadnyana

L3
a

N3 909ANT 119xiiN1InsYInTidodne ufsssu wazidulumuiinanta (Sudijo

)

etal, 2024) naidugudidguesnisassarathifinuduiiusssninagnaiuagy
muin1s duinanni1siugieninuundede (Reliability) uazadudadnyaila

(Integrity) vosBni1e luvhueadenfu Li etal. (2024) a5uien avwlinddaduainy

<

walavesyaranaziiamaalunnuduiiusnianisuandsy lneideulvryusing

fusiemnuunlelauaraudedng e lnuinis luuSunvesnuduiiussenng

e

1%

Hustnakargsivesulay anulndaivnumddgynenisdnduladenarnisategves

e

analuseven (14591 nvuatund swynn Buialn uas afn 01sega), 2561) el
aruhmsdadadunsmanmsaidsuinvesyananenisngruesdndieniionuiuay
woAnssuAmanzaunuaNAIanTs (nNumssa $audinnds war a¥uan Yiuesy.
(2565) Fvagulammnulindadadunnudelafifinannissugisamundetio A
Fodne uarmusslanvessning é?faLﬂuam‘mgﬂauﬁ’wﬁ’aﬂumia%ammé’mﬁugﬁ
funsuazdiiuszmnauilaatuesansgsia Tnsamgluannuinaouvenisdous
ooulaufiyudlneluanunsndsududualalnense

ns¥u¥anuides

n133U3AIABI (Perceived Risk) manefis nsUssifiurasyuilaaisaiy
aluuuueunazleniafianinnadnsifsauainnisdnaulad oduamiouinig
Tnslanzesnsdsluanimuanaeuvesnisdedumesulauiiyuilaaluausonsiaaoy
dunasslaneuntstisydu (Mariani & Zappala, 2017) mi%’ugmmLﬁaﬁmﬁ@mﬂmi
pannaLTEINsAwlILuLeY (Uncertainty) uazarnndululavosaugnde
(Potential Loss) ioraiindulusuian lunnasiduniunisidu anuvasnade wion
Wesiuluszuunistons viail Naiseh etal. (2029) Flmitunnissuganudesiiintu
widuguassememnuitlalunisieduniooulavvesyuilaa osmminlmAnaau
Fuanavanulugulalunszuiunisinduladodunn 8nite Singh, Bhattacharjee &
Kajol (2024) lasrynmssusmnuidsadunaniannsiugidsdnidevesyuilaamne
anunsaifluuuueu Fvonramalmifnauinaniemiundinenisgadenisns

YRR

R a0 AaEAIN YeveladIuUAfa Lasnefigaueuiiavninalaunsinenginssy



MIasavenansnIsmudey 91 3 atuil 6 (wgednieu - Suanau 2568) | 501

msanauladagnluaninwinasun1sAvneesulau 1w waUnaLATY TikTok Nine9
ANAYAIULY DT ULATNAITANAINULA 8N AT 1IUTLAUNITUNIST 0N Uaonn s way

wndelle (Kamkankaew, Thongyoy & Phonracharnon, 2024)

AWANUNMINY

sUnUUNsIY

msfnwassiidumsideideusuin (Quantitative Research Method) Tngnns
oy inneiwareiunedvinavesiautsdasy loun n1sugamandadam anu
Indlauazmssuganuidssiiamaneduusmuenusalalunistoduaiosulaus,
suweUNBLATY TkTok vasyuilnalusuned Smindyy

Uszrnslunside

ﬂszmﬂﬂumﬁ{]’aﬂ%’jﬁﬁargﬁ%‘[mﬁLﬂﬂ%aﬁuﬁwaaulaﬁchuuaﬂw%Lﬂsifu TikTok

Tudnned Jamdndmu lurissesiian 6 -12 Wauinug i uinussrnsiunas sy

1%
a v =

anusanauleessuda gIdeddeIsnsiwinnangudtsywdmivlssnnsily
135710373 (Infinite Population) lny wansanaladnnunguiieens 384 918 918
= P a o
A59493I8TUNN5IY
2 A alg ¥ I3 > = < .
a3 oedadl by lunisidusiusiuveyadewuuasuaiueaulay (Online
Questionnaire) Fawudaanidu 4 a lawn MssusAmnEniam aulingde Nsug
ANULELLALANNALATREN e TaunnsiaiuUsEaIue 5 SEAuAUkuuaLAse (Likert’s
Scale) AWM 1 = MITAUAILDYINEY D9 5 = WIUAED81989 LUUADUNLNIUNITATIVEDU
ANUNEAINELT QYN WLA 3 11U 1A 10C 581119 0.7 -1.0 UagA1Auialy
(Reliability) InglymduuszAvsuear1vesnseuuia (Cronbach’s Alpha) funqusiiegnd
NAABITNIU 30 578 TIAAIAINULTBLTUAILA 0.922-0.945 WA ILATDILaTIANLTRND
iﬂiuﬁzﬁugd (Christmann & Van Aelst, 2006)

manusIuTmdaya

€

Feanfunisiiunusinreyanisuuvaeuniuesulauniy Google Forms

e

D

a

JEMNUFOUAMIAL A9 Aueneu w.A. 2568 lnglyisn1squuuuazain (Convenience

£%
[y

Sampling) vy iAsdedunteaulauntuLeundiaty TikTok luguned Jeminadinu



502 | Journal of Interdisciplinary Social Development (JISDIADP) Vol.3 No.6(November-December 2025) &5

I [
Y

$1uu 384 918 veuamunlaunsITREeUALATUNUNEUt VAT IEY THelldily
szjayjaﬂqaaqﬁmﬂLaﬂamt,azmu%%’aﬁlﬁsrs%m

mMsnTvidaya

mﬁmswﬁ%m&aﬁamﬁmswﬁamaawn@dm (Multiple Regression Analysis)
fenasoudvisnavesmsiuganamanim analnda wasmsiuganudssdasans

$g X & ¥ Y a o A oo a s
AnuRslatedumosulautmuLeUNaATU TiKTok IWRHUYUANNAZIUTDINTTINY

NaN15338

dionautngusrasnnisids fe eAnyidadeilamanonistusamuasandom
aruilandla msfusarundeiiasmanenusiilalunisioduaiesulautsmiuuey
WALty TikTok vesyuslaalusuned Saviadiyu namsfnwuszneuluaig wans
P3ITADUNMIUINUAIUNAVEIVBYA HANTTATIIADUANNALTUSLTUALATIVEIF U
wagnanIsAdoUANAgIU Sl

HAN1IATIRHOUNITUANUIIUNAVRTRYA

INANTNT 1 LANIWANNTNTITAOUNILINKIUNAvEIYBYATINH LU ST ViR
a ¢ Toun mi%’ugﬂmmmﬁmﬁmsﬁ (X_PVP), aslanala (X_TRS), m'u?%’ugmwmﬁm
(X_RSK) wag Audladosn (Y_PCH) TnefiansnanAIaannILy (Skewness w3
SK) wagawilag (Kurtosis wie KU) wuanaaanuvesiaudsyniadianegsemis -
1.010 4 -1.230 Ardanarauilnaae 1.0 waedsegluinumiidenveyaiinsuanuas
AouTUd (osanan SK rauduauyniiuys Juanduiunnisuanuasoseya
finsiulunisens (Negative Skewness) tnues uazaraulasweaniauusiianegy
589779 0.300 f 1.217 andfanamieglna 0 Saduniaulnseamauanuaauuuung
(Mesokurtic) armlnsioglugas 3 fersonsulnrmeyadinisuanuasiuuund ey
Feaursaagulaavoyganniaulsdnisuanuasdiiunlnanisuanuasuuuund

(Approximately Normally Distributed) aglnawnamiigeusulanuverivuaniaeaia



MIasavenansnIsmudey 91 3 atuil 6 (wgednieu - Suanau 2568) | 503

A1519% 1 LLE"H}NNaﬂ’ﬁ@]i’J‘\]ﬂE]‘Uﬂ?iLLﬁ]ﬂLL‘\]ﬂﬂﬂa‘l@ﬂ%aHa

AawUs x S.D. SK KU
msfusnmuAEEasum (X PVP) | 4302 | 0809 | -123 | 1.217
aruilinnsla (X_TRS) 4237 | 0908 | -1.10 | 049
n33ugeAss (X_RSK) 0183 | 0929 | -101 | 0300
AuRelagesn (Y PCH) 4257 | 0877 | -105 | 0.390

NANTSASIVFDUAIMNUTUNUS LT AT UVDIAIYS

'
=

INAITNN 2 RANITATIVFDUAIIUAUNUSLTILAUATIVDIRIUT LARINANIT

s 3
a a [

JAs1znANFUUSEANTANAUNUSLUULNESEU (Pearson’s 1) 5813199 wU50@5% bawn

o

mi%’ugﬂthmﬁmﬁmw (X_PVP), milansla (X_TRS), mﬁuimwm?m (X_RSK) iy
udsny AuRlageti (Y_PCH) WAZITM9F U TBETEAIE LD WU Faus
fanuadiauduiusiulufismeiiduuin (Positive Correlation) uagdinudusiusly
seiugunnosnsiiodfymsaiafiseiu 0.001 (p<0.001) 9ng fatl

TG T E e R SRS e T PR T ﬂﬁ%’ugﬂmmwﬁmﬁmsﬁ (X_PVP)
fewduiusmsuinlussivgeunndiy ausalatiod (v PCH) Tnefiaduuszans
anduiusIITU r = 0.838 A1alandla (X TRS) frnuduiusmsuanlussdugann
fu arwdsladiodn (v_PCH) Tneflendusyavsandusiusimau r = 0.869 ms%’ugmm
o9 (X_RSK) flnnmiditusmisuinlussduganniy aussladedn (Y_PCH) Tnefian
duusgAvSanduiusiniu r = 0.867 agulan Wesedurasnisiugnunindndum
arwilanle uaznissugarndeagedu anuddlatetvesyuslnafiargetunialy
meeeniiteddynisann

AUFUTUS S8 19 LU a5 R 28 ULD9 (Multicollinearity Check) vl ®
m’maauﬁfgmﬂmuéfuﬁuﬁ‘iwiwﬁaLLUiSaszéjfsaﬁuLaq Fafleuddnlunsiinsiza
nsanaesnmAal (Multiple Regression) Wuan fauUsdasenaiimudusiusnisuan
TusgAugaann InefianduuszavSanduiuseyseving 0.852 fa 0.903 Tnslanizesns

g9 Aulandla (X_TRS) wagn1ssugauidss (X_RSK) fnnuduiusiuganan r =



504 | Journal of Interdisciplinary Social Development (JISDIADP) Vol.3 No.6(November-December 2025) &5

0.903 n13nsraaeulayn (Multicollinearity) Wianfinainan Tolerance waxAn VIF
(Variance Inflation Factor) a1 Tolerance agﬂmﬁa 0.131 4 0.196 Gafarsnunam
0.20 uazAn VIF agluta 5.11 3 7.63 Fsfiageniunamiiensuledi 4 vide 5 agUla
1M wamFnEveLdLTUSTEuUTBaTEan r gufiu 0.80 1A LazA VIF g
1 5 wanslmiiun veyaiitymenuduiusssvmeiiuysdasylussduiias

A5199 2 LARINANITHTIVADUANUFUNUSHTILAUNTIVBIAILUS

dwmds | YPCH | XPVP | X TRS | X RSK | Tolerance | VIF
Y PCH 1.000
X_PVP 0.838** | 1.000 0.196 | 5.11
X_TRS 0.869** | 0.890** | 1.000 0131 | 7.63
X_RSK 0.867** | 0.852%* | 0.903** | 1000 0173 | 577

T
o w v A

nangwn ** e ddeddgnisanaseaui 0.001

NANSNAHBIHNYAFIU
newvhnsageUaNNRgIUNTITY WiTelafimunsUluuannshasel
Y PCH =a + by X_PVP + b, X_TRS + bs X_RSK

HANITIATIENNITOA0BELTINY Lneridaudsdasens 3 6 Usznaulunie M3

a [ ¢

qmﬂ'wamm% (X_PVP) anwulinela (X TRS) LLasmi%’Ugﬂ’nmﬁm (X_RSK) 1

o

U

el ¢

nagouNFILUsBassRinandsvinauanidutadefidwananistedn (Y PCH) Auen
ooulaunuueUndiadu TikTok suaquuﬁmﬁlué’wmag Fmindmu nan1snaaBUNUI
ArduUsEaNS nsnensal (R) fAnadu 0.895 ArduUseans nsaadule (R dan
U 0.802 WAL fanUsBasEae 3 ¢ aunsasauiuesunemuLUsiuTes
musslad ogh (Y_PCH) adle 80.29% %’ﬁﬁaLﬂuizﬁumﬁa%maﬁqwm A1 F =534
waefiTaddyn19adai p < 0.000 (Sig. F = 0.000) kAR WUUSIABeNsanneedldl
AN S AL LA AL TON NI AIUA 1108 091 Laae el TodFynieada nns
n319a0uUly11 Autocorrelation (Durbin-Watson) finwniu 2.01 %'!Qagﬂﬂg 2.0 LLa@ng

1 Tl A L@ iusiueenLAR ARG DUTDIUUTIRDIALLATIY WALHANTS



MIasavenansnIsmudey 91 3 atuil 6 (wgednieu - Suanau 2568) | 505

L4
o

ASIEUAUUIEANENITONnYLAASTALA U’JW]’JLL‘UiE]ﬁivVN 3 6 M@‘V]ﬁWﬁ@aﬂ'ﬂﬂJG}ﬂ’ﬂ

)
—

Yy v
[ o LY

a1 (Y_PCH) agnaitivddmsaidfiszdu 0.05 (p < 0.05) nnsa lneiidrfuves
a a A = a . a Y] PN
dvdnaulolIeuifieunina Standardized Beta (B) TwaziBunuansdisnsnsi 3

A15719% 3 LLﬁG]\‘lNﬁﬂ’]ﬁ%Lﬂi’]Bﬂﬂ’]iﬂ@ﬂ@ﬁL%QWi{!

faunUsdase fiauusanu Y_PCH
b SE B t p-value
a (Constant) 0.378 0.1062 3.56 <0.05*
X_PVP 0.240 0.0548 0.222 4.39 <0.05*
X_TRS 0.312 0.0597 0.324 5.24 <0.05*
X_RSK 0.364 0.0507 0.386 7.18 <0.05*

R=0895 R2=0.802 Ruseq = 0.800
F = 534 Sig. ¥89 F =0.000 DW Statistic = 2.01

NUNBIR *NUeda Dy Ayneatag fis¥eu 0.05

o

PE% v v

mﬂmmmmmam FIUMTITUUALNTUNAUBNANITIAT IV VDL AVIINU

fm:msaLS?JauaumimimaaaLwaisuiuﬂﬁswaWﬂsmmmmﬂwa%ﬂﬂmu
Y PCH = 0.378 + 0.240 X PVP + 0.312 X _TRS + 0.364 X RSK

A1A3T a (Constant) fiAM1y 0.378 v MnduUsBaseyniaiian
Lﬂu@ué austlatednasiian 0.378 AduUsEAS b wanen mndulsdasslaiiaty
1 e (uvaefidaudsduasdl) fudsanu (Y PCH) ssfintunundulsyanstu o
Uazdnsnasinvesiulssaseeie 3 f lawn ma%’ugﬂméwﬁmﬁmsﬁ (X_PVP) A3y
lmsla (X_TRS) LLavmﬁmmmmm (X_RSK) anansasisfuneinsaluazidninane
AuRtlagesn (v PCH) lnoensiifoddayneadn (Sig. F = 0.000) wuusiaesiianinsa
a%mammLLiJicTuéummm&gﬂﬁa%ﬂuizﬁuqmm Tne 80.2% vesnuLlsHuvavan

gnesunemgiulsdasya 3 fail (R? = 0.802)



506 | Journal of Interdisciplinary Social Development (JISDIADP) Vol.3 No.6(November-December 2025) &5

N133AMANEASMI
(X_PVP) RN
0.222% R? = 0.802
a1ula719la \ AMuAslalunisededn
— 0.324% ’
(X_TRS) /v (Y_PCH)
— . 0.386"
N133U3AULEES
(X_RSK)
nanewn * vaneis ddeddgnisaiinnseau 0.05
AT 1 LAAINANITNAFRUANYRFIUNITITY
A15199 4 agUnaAuYRzIUNTITEMNIRgUTEaIRNTIY
GHHE NANT5IY

FIUNTAY

(% '

N135U3ANLLE

v o

TikTok vasyulnaludnned Jawmindyu

9
TrgUszasansIereiefnudvinaiamanan1siugamamdndun AUl

g9 dIanaANUA 912 TUN1Y eAuAeaula UL IN UL UNALATY

H1 N1ssusAmANERTuNddnsnane
anuaslalunisdeduatesulauriniy
weundiatu TikTok vauuslaalugine

8 Jadndyu

a

JdnswasdeiitedAgy

1 IS

H2 AaulglaiidnSnanemnusslalu
N15@AUADaUlAUT NI ULDUNELATY
TikTok w89 USlaalugnned Janin

[

A

a

{dnSwasgelivuanan

1 o/

v




MIasavenansnIsmudey 91 3 atuil 6 (wgednieu - Suanau 2568) | 507

H3 N135ugAUEsddninanandny
Aslalunis¥edumtooulaudimiuuey NdnSwang1elitiadAgy
WAy TikTok vesy uslnalugned

Janinany

aAUTENa

Nﬁﬂ’]i%mi’]%ﬁﬂ’]’iﬂﬂﬁaﬁlL‘QUQWWI‘UQWU"Ef{t]IEJﬁJLLﬁmFLVQTJLﬁU’jW fulsdasgiiaany
loun masugamnwandan arulinnds wasnisiuganudes fvswanemusile
Fodrduaesulatniunaundiadu TikTok vasyuilnaluduned Smindiyuosnsd
Soddynisadni sy 0.05 lneflan R2 iy 0.802 wanenfanUsiauaunse
sfusSutsAuLU IR uveIALA $lad oelade 80.2% FsdoiTusziugeun
asnnnasiuuLIAAYEY Pandiangan et al. (2021) fissursnanuidladesdunadns
nnsfusaanwazaufisnelafiifinduandsraunsainsdonsinou woguslan
fugrwanfamilnman quan uasundetio AanAaussgdamelulumanduiniesian
nds waé’wéﬁﬁﬁﬁuﬁammﬁwﬁ’aujﬁumﬁﬁamﬁm%mLLazms%’Ugﬁﬁs{awqﬁﬂsau

HUslaalugafdvia Insamzluwnanesulodvaneuidseiiuuaunienleasening
FOUAYHUY

n135ugAuAMEadaundinSnaidauinaenuadladiedn (B = 0.222) wail
#0AARBANUINUYDY Sweeney & Soutar (2001) NFNHUILAAIIARANUATIAZ Y LlD
FusrmdndunlvauaiguaiusIAIiafeg vidduatunuan N15leny wazananve
YgauwuTUA UanINddsaennaeeiu Islam & Ali Khan (2024) 15yy3in1ssugauaid
unumdnAymensanduladeluaninwinasusaulaw inseyuslaalyveyandinly

2 o f vy % o Vg v & oo

nsiSeuisuysylevuwagaunuinsusle wansfinuni@lniungusinaluiiungne
L O R N U o v g
dflwwilundegiawinundedndndumly TikTok daunmuwazaunl Feaenouly
WIE NG ANTTURUSIAATINLY “ANNANTIN 1INNINTIATEI0EIUAET

anulieladdninageneniudlagod (B = 0.324) Fedennaeinuna
n135@nw1ve9 Sudiro et al. (2024) uay Li et al. (2024) 7 szy11a11ula915laLdy

fugudAylunsassenuduiussennsusinatavyue Teglanigluusunueanis



508 | Journal of Interdisciplinary Social Development (JISDIADP) Vol.3 No.6(November-December 2025) &5

lﬂgj a ¥ ‘d‘ ¥ ae ! a a ¥ a ¥ dil > =
FodunroaulauiyuilaaluaiunsaUszdiuduaiasslaneuniste anuligdadady
manauluwuueulaziitaNnuiulalunuamdnawazuinig mamIdeiluanddn
3 ! ¥ a o dy ¥ o w (% ! A A ¥ . !
Wi uslaaluginedlnanudAyiuanuuidetovesyigun TikTok lyu AW
Wsdlaluns33 mnuvasndevein1stnssiy wasn1sneauaupweIRy1y Jaaiuduy
JadeiiasmalminnisdedisyanaiilowaasennuinAnouusualusseze
nssugANIdssiidvsnaneauddladediuniian (B = 0.386) Faenaaes
fUYBLAUBYRY Mariani & Zappala (2017) uag Naiseh et al. (2024) ina11UsLnA
finmanideinisdeduaninuluwuueugs n13anANNEs wu sfulseiudun
nstseiuUaende vien1s3ianylease aseiuanuiulauaenseaulniinnis
& % o & v v N PV , y
Hog1 wansAnwiduansmauulnalugnediinisanduladediuu TikTok Wie
WINWISUFIIMLALIEAAT LU N153RETITINGT NsAuduaifidzain wazAy
Unensevasvayadiuuana Jaazneuirudnduiigsisesulaunssuunagnsnis

UImsanuidssiteasaauiulaunguilng

29ARNSIn

mﬂmamﬁ"?miwﬁ%ayjammmagﬂmﬁﬂaﬂugiwﬂlﬁd’] ms%’ugﬂmﬁwamﬁmsﬁ
aralandla wegmssuzenuides Wudafeddyiiamalnensmemiuidlalunisie
duareoulauguueundiadu TikTok vesyuilaaluduned Fwmindmu las

LWUUIIaRIEINTesUIeAMULUTHUIBINg AnTTUN1TAladegilafissesas 80.20 @9

a a v a

fouifiuszavsnmlunisnennsags azveulniiunyuslaaduvunluniiazdnduladod

1% '
=

WHoin155UsH9AMAIURIEUA" ﬁmmb’nﬂﬂuizuwaz;‘ij8 LAZEINITOTIANITAT

Y 9
v '

Suganuidsslaegnsmngan nan1sidetisdussamnugddgiivieveeaueila

'
o

NefungAnssunIstetiluaninminasuvesdedsnuosulay Insanizluuiunves

(% v

uwannasy TikTok Faduyean1inisnainfaanilan wuslanizLazidnsnanans

andulavewuslnagulvy



MIasavenansnIsmudey 91 3 atuil 6 (wgednieu - Suanau 2568) | 509

mi%’ugﬂmhwamﬁm%
00000

aulansla ANUAILALUNIT
Foduneaulau
%N
N35UFANLLEYS
AT 2 wanseInANg vy
}724
dgU/vaiauaIuY

uamsideasulnn masuzamemdndam anulnidda waenssuzanudes
Jutadeiiidvsnaneaudilalumstodumesulautimuueundiedu TikTok v
yuslnaluduned danindiyuessidodidgymeada aruvoiausuurlunisise
Usenoums doisuauuzdmiufussnaunisuuunanwasuvasuaunaiady TikTok
1. Mnwamsidenua msdedumesulaudinuueundiady TikTok mmpjﬁimslu
Suned Janinanu ai';ulmmﬁumﬁm@qﬁﬁwé’ﬁﬂmLLasﬁmal(;ﬁhiqaﬂﬂ dlosnidu
Pfuiiausaifwemsesulaulanonimasiedu q guszneunismsienagns
ANIAALALIIAT (Addressing Low Income & Key Buying Factors) Tnensasnsassn
Tusluduiiundagn duualusluduiiuusenenuieiimuazaua wu 4o 1 wow 1
awizwslan druaaweway videdguasdnamd onszmulmAnnisdaduladolade
u lgnquAuawtulasALmsny msuaueduatln q Tusmiliunauas
nevAuBINTzLaLTuTeInauToTy warmsTinsas e deieruiemiziaen
wlva3s InleneaounislenudiowIeudiounuamiuamesnsdlunsemn uazasd

N1561UIBAINALAINTUTBINIINITVITE RUUAEMIUN Y IWANALLEBINIINTIIUT



510 | Journal of Interdisciplinary Social Development (JISDIADP) Vol.3 No.6(November-December 2025) &5

Hustaasugneulasudum 2. mnuUsEnaunIsneenIsiNg Ly U laatey v N

(2
s v L2

selageiifiarmannsalunisdendoduaigaiu AIT1NagNsAUNENSLALNNS
a319A0A" (Focusing on Quality and Perception) 1l 8491nnq uy f3181Agesinly
auddnyfununnuaranAfiladu dtuasensgduannwauaiinou auesaniu
nosnsveing uienlngy 1wy ndadunauauain vaslyluuiu viegunsnl
Sidnmsoting iWoslesfunisusamemansaumiiansalseulasimiuihitaue uay
fnunnuagauaunsamuiiaanls uasdunounisdsiedumasiulunisaiu
avaan TInSuarn1sdanisidsdonalufanatn uugnaraiulugagly COD un
dmsunguitinglageersinisanaiunsdisziiuesulauiinafuazdaondte oy

=2

pralduIuanfiAvaNIEN1IT1ERUKILTRT 3. ngUsEnounIneansiasige
puslaamelu sesarsnnudesiulimdaluafiusn menenagrsnsasnenisius
Nuilem (Content & Influencer Engagement) sl Influencer 9158 KOLs 7iiluue
&N (Micro/Nano Influencer) nslayanadififeideslufiuiififianuundeie wazass
[domiinevaussuarassnuaynauumdamdulusuussaumsniedunn Fadu
Snwaimauvesunasiosui uaznislnaugiieafuauniiinnuuantng nszguln
Aernuiuauduutansaduy q ilefagaauaulavesngueusulnuiiveuniy

[ '

NSEWARIAL VLAUBMULLTIUTIUIY IINHNANITIFENTTAINNSANA LAY 0T 1V
5
u

4
a [

aANaAnA N ANliele

9

yuslnaludiufiuuunanilosy TikTok Juagfunisiu
uaznsugands lnsdadevaanuaaisnosuenginssulag fesosas 80.2
Mu"gsmuﬁaq5uaéwé’7ﬁmmuwmﬁ%§%’w*§mLLaz@usja?]ﬁaﬁqmuﬂaiﬁwmmL%quiamsj
Tuﬂﬁi%amﬁaﬁwuﬂﬁﬂamwgﬂizﬂ@Uﬂﬂivaﬁuuu TikTok Shop laglan1zn1sasng
ﬂﬁlﬂﬂﬁ’l%ﬁﬁ]Lﬁ%uﬂ;’]\‘iﬂj’mlgﬂﬂﬁ]LLﬁ%U%WlﬁJﬂmiﬂ’l’i%‘Uéjﬂ’J’mLa‘lax‘i Fadudasdend
SvEnagefian valauouuzAensdnvhunsgusuainidedie n1seusinagmsnng
tiauenmAwanfunidaiau uasnsauayuszuuladafnauionisulsefuduan
Tusgdugumy Wioassanusiulaunguilnauazveenainooulauluiiufiosnsdsdu
faiauonurdmiunsideadadely dunisiinisudsuifivudvinavesnisiugan
Jadesnaniunstedumosulavuuteunainduunanesusy 9 asunudenlu
nquyuilnalufiufiiiendu vionsisudisunugisiouaraele laeisnaiu

fgauuidaaiu (Quota Sampling) elukaniitasizuaunsauluensduazly



MIasavenansnIsmudey 91 3 atuil 6 (wgednieu - Suanau 2568) | 511

Aa o o

WureiauewurdmiugUsenaunisiinesnisiaznqulmuneiidma@esdlnees

= =1
UNYDODYUIYU

LONE1591984

NUNITIU SAUUTTITY way ATy Urulasey. (2565). aulaianslafifinanenina
QQ%ﬂﬁﬂﬁIUﬂ?i%}’ﬂﬁuéjﬁﬁ)aulmj‘u@\if};U%IﬂﬂUfﬁﬂLVIWS\IM’mﬂﬁLLaSU%Mm‘V}a.
mamaaw%ﬂ%ﬁﬂﬁ, 36(1), 25-40.

459 \BUATUNS SUYYN BURTY baY PAYT 138N, (2561). AUFLTUSTE
WSIETUALUNIFIAL mnlmdla wazenuscladedummdnioaneudse.
sEnssIansasTelu, 16(2), 71-82.

o1un AUNSNe WeARS ATuLnT wae fisansal 6ﬁmumaw‘§. (2568). BNEWAVBINTT
gﬂmhwwﬁmﬁm% arwfiangla mMsanasunsnsuarardenlunislauinig
asmanam Nt uIn1se §lruinis Food DeliverydiammaniuunoUunaia
U Grab Foodiay LINE Man luginewies Swmiasesida. vsasanaduuas
Warndmnnsastelug, 3(2), 1221-1247.

Areerob, P., & Pankham, S. (2023). Causal Factors Influencing Repurchase
Intention of Herbal Scrubs on Facebook Page of Consumers in Bangkok
and Its Vicinity. Journal of Multidisciplinary in Humanities and Social
Sciences, 6(5), 2587-2604.

Baidoun, S. D., & Salem, M. Z. (2024). The moderating role of perceived trust and
perceived value on online shopping behavioral intention of Palestinian
millennials during COVID-19. Competitiveness Review: An International
Business Journal, 34(1), 125-143.

Christmann, A., & Van Aelst, S. (2006). Robust estimation of Cronbach's alpha.
Journal of Multivariate Analysis, 97(7), 1660-1674.



512 | Journal of Interdisciplinary Social Development (JISDIADP) Vol.3 No.6(November-December 2025) &5

Fan, P., Inthurit, D., Kungwon, S. & Thongma, W. (2025). Strategic Digital Integration
In Guangxi Agricultural Practices : Enhancing Crop Farm Management With
Digital Innovations. Joumal of Interdisciplinary Sodial Development, 3(5), 49-79

Huttayavilaiphan, R. (2024). From local flavor to global fandom: an exploration
of the cultural presentation and attitudes towards using English by Thai
content creators on the TikTok platform. Frontiers in Communication, 9,
1453316.

Islam, Q., & Ali Khan, S. M. F. (2024). Assessing consumer behavior in sustainable
product markets: A structural equation modeling approach with partial
least squares analysis. Sustainability, 16(8), 3400.

Kamkankaew, P., Sribenjachot, S., Wongmahatlek, J., Phattarowas, V., &
Khumwongpin, S. (2022). Reconsidering the mystery of digital marketing
strategy in the technological environment: Opportunities and challenges
in digital consumer behavior. International Journal of Sociologies and
Anthropologies Science Reviews, 2(4), 43-60.

Kamkankaew, P., Thongyoy, P., & Phonracharnon, Y. (2024). Assessing the Impact
of Digital Celebrities and Content Marketing on TikTok's Impulse Purchases
in  Lampang, Thailand. International Journal of Sociologies and
Anthropologies Science Reviews, 4(3), 259-276.

Li, Y., Fang, J., Yuan, S., & Cai, Z. (2024). Disentangling the relationship between
omnichannel integration and customer trust: a response surface analysis.
Internet Research, 34(3), 1077-1103.

Lv, Z., Zhao, W.,, Liu, Y., Wu, J., & Hou, M. (2024). Impact of perceived value,
positive emotion, product coolness and Mianzi on new energy vehicle
purchase intention. Journal of retailing and consumer services, 7 6,
103564.

Mariani, M. G., & Zappala, S. (2017). Risk perception in online shopping. In Impact

of e-commerce on consumers and small firms (pp. 207-221). Routledge.



MIasavenansnIsmudey 91 3 atuil 6 (wgednieu - Suanau 2568) | 513

Naiseh, M., Clark, J., Akarsu, T., Hanoch, Y., Brito, M., Wald, M. & Shukla, P. (2025).
Trust, risk perception, and intention to use autonomous vehicles: an
interdisciplinary bibliometric review. Al & society, 40(2), 1091-1111.

Pandiangan, S. M. T., Resmawa, I. N., Simanjuntak, O. D. P., Sitompul, P. N., & Jefri,
R. (2021). Effect of e-satisfaction on repurchase intention in Shopee user
students. Budapest International Research and Critics Institute-Journal
(BIRCl-Journal), 4(4), 7785-7791.

Putri, N., Prasetya, Y., Handayani, P. W., & Fitriani, H. (2024). TikTok Shop: How
trust and privacy influence generation Z’s purchasing behaviors. Cogent
Social Sciences, 10(1), 2292759.

Singh, R., Bhattacharjee, J., & Kajol, K. (2024). Factors affecting risk perception in
respect of equity shares: a social network analysis approach. Vision, 28(3),
386-399.

Sudirjo, F., Sari, E. N., Apramilda, R., & Hendra. (2024). The role of customer trust
toward digital sales and website visitor satisfaction on customer loyalty
of Zara Indonesia. Jurnal Informasi dan Teknologi, 6(1), 291-296.

Sweeney, J. C, & Soutar, G. N. (2001). Consumer perceived value: The
development of a multiple item scale. Journal of retailing, 77(2), 203-220.

Thammakuntaree, P., & Lekcharoen, S. (2021). The causal factors influencing
repurchase intention for fashion clothes on Pomelo Application of
consumers in Bangkok and its vicinity. University of the Thai Chamber of
Commerce Journal Humanities and Social Sciences, 41(2), 110-126.

Turnip, A. F. S., Cristy, E. T., & Simatupang, D. L. P. (2025, February). Bridging
Cultures Through Screens: ASEAN Youth Collaboration in Green Economy
for Sustainable on Promotion of Tourism Via Social Media. In Talenta
Conference Series: Local Wisdom, Social, and Arts (LWSA) (Vol. 8, No. 1,
pp. 155-157).



